
In the world of tenant-occupied multifamily real estate sales across upstate New York, seasoned buyer attorneys
know exactly where to hone in when vetting a deal. For agents and small landlords navigating these waters,
understanding which documents prompt the toughest legal scrutiny can be the difference between a smooth
closing and a blown transaction. This post unpacks the essential docs buyer attorneys request immediately, backed
by insights from McDonald Real Estate Company and the New York State Association of Realtors (NYSAR).

Why Tenant-Occupied Deal Docs Demand Sharp Legal Eyes
Unlike single-family sales, multifamily transactions with existing tenants come with layers of legal and regulatory
complexity. Buyer attorneys focus on ensuring the buyer inherits a property that’s compliant with Good Cause
Eviction provisions, municipal rent regulations, and accurate financial statements reflecting true rental income.

Failing to properly vet these items can lead to nasty surprises, like stymied lease renewals or inherited
administrative violations, which can tank deal value. Top agents know this and proactively gather and organize key
documents.

The Priority Documents: What Buyer Attorneys Ask For First

1. Leases and Renewals

No surprise here — these form the backbone of tenant income verification and legal occupancy. Attorneys want to
see:

Current leases: Fully executed, showing tenant names, unit numbers, term start and end dates, renewal
clauses, and rent amounts.

Lease renewal notices: Demonstrating whether tenants have been properly notified about option to renew
or rent changes per Good Cause or municipal requirements.

Historical lease files: For older tenants, sometimes lease terms and rents date back years and impact rent
cap calculations.

You know what's funny? tip: don’t send just a rent roll with the listing. Attorneys hate incomplete rent data
without signed leases to back it up.



2. Deposit Accounting and Records

Security deposits can be a realtytimes.com deal killer if unaccounted for properly. Attorney teams demand detailed
records showing:

Deposit amounts collected per tenant

Verification of segregated escrow accounts per New York State law

Records of forfeitures or refunds

Written landlord communications regarding deposit handling

Missing or sloppy deposit records raise red flags for compliance and potential tenant disputes, complicating
purchase price negotiations.

3. Good Cause Notices and Compliance Documentation

After the Good Cause Eviction laws rolled out, municipalities across upstate NY have increasingly opted into tenant
protections requiring landlords to cite permissible reasons (e.g., lease violations, non-payment) before eviction.

Buyer attorneys require:

Copies of Good Cause notices served to tenants

Documentation of tenant responses or agreements

Municipal opt-in status verification

Legal counsel opinions or memos on exemption applicability

Failing to provide this can create litigation risk for the buyer.

Unpacking Exemptions and Why Owners Often Misread Them
Sellers and some agents sometimes overstate certain exemptions to Good Cause or rent cap laws, thinking that all
small properties or owner-occupied buildings are automatically exempt.

Here’s where the lawyer calls get real: exemptions are narrow and specific, often requiring hard proof. Common
pitfalls include:

https://realtytimes.com/new-headlines/good-cause-eviction-changed-what-a-tenant-occupied-listing-is-worth


Misunderstanding owner-occupancy: Is the owner truly residing on-site year-round? Do they have the
right occupancy documents?

Size thresholds: Some municipalities exempt buildings under a certain unit count, but this varies and may not
apply if the building was previously registered as non-exempt.

Building use type: Mixed-use commercial-residential properties may be exempt from residential rent
regulation but still fall under Good Cause rules.

Sanity check your exemption claims — and your buyer’s attorney will be doing so, too.

Rent Cap Math and CPI-Based Ceilings: The Numbers That Matter
Rent controls across New York frequently peg allowable rent increases to the Consumer Price Index (CPI), with
annual ceilings embedded in local laws.

Attorneys want to verify that:

Historical rent raises match allowable CPI ceilings

Any rent increases went through appropriate tenant notifications and board approvals

There is no evidence of illegal rent gouging or "shadow rents"

Since social media posts and Facebook groups often propagate misleading rent cap info, I always use a calculator
to sanity-check rent increase claims before passing anything to buyers or tenant attorneys.

Shifting Buyer Pool: Why Owner-Occupants and Flippers Are Exiting
The regulatory environment and documentation burden are pushing some buyer groups away:

Owner-occupants: Often wooed by tenant-occupied buys for owner affordability, many are discouraged by
complex paperwork and risk of non-compliance.

Small-scale flippers: Facing rising costs and legal complexities, flipping tenant-occupied buildings is no
longer attractive enough to offset risk.

The most active buyers are now professional investors who have legal teams to dissect leases, notices, and rent
rolls — making quality documentation an essential sales tool.

Helpful External Resources
For agents and landlords preparing tenant-occupied multifamily listings, here are two must-haves to keep
bookmarked:

McDonald Real Estate Company Resources – A practical collection of guides on Good Cause Eviction, rent cap
calculation, and tenant documentation.

NYSAR Consumer Resources – Official info on landlord and tenant laws, listing best practices, and regulatory
updates.

Wrapping Up: Focus on Documentation That Matters
When your tenant-occupied listing hits the market, anticipate your buyer attorney’s first move: scrutinizing leases
and renewals, looking for deposit accounting clarity, and demanding transparent Good Cause eviction records.



Skipping or skimping on these documents invites deal delays, renegotiations, or worse — a fall-through.

From my experience and regular attorney calls, a well-organized packet of these key documents reflects well on
the seller and agent, smoothing the path for qualified buyers and fast closes. It also signals respect for tenants’
rights and seller compliance, critical in today’s multifamily market.

Remember, no granite counter bragging can replace a clean rent roll and the right paperwork.


